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S T E V E  M O R R I S   
Exit Realty of the Carolina’s is Proud to Host:  

For Two Spectacular Events This April! 
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annual Downtown's Going Green Festival is taking place Satur-

day, but this year's event has a slightly different focus. 

In the previous two years, the event was purely a small St. Pat-

rick's Day celebration, but this year EXIT Realty , which founded 

the event, is partnering with Bettering Our Local Downtown to put 

an environmentally friendly spin on the holiday. 

The eco-themed parts of the event will include environmentally 

friendly displays, paper shredding services, ink cartridge recycling, �

home energy efficiency tips and eco-friendly skin care, according to BOLD's Web site. EXIT Realty Jacksonville is lo-

cated in the heart of Jacksonville at 603 New Bridge Street, Jacksonville, NC 28540. Our Realtors serve all the Military, 

Navy, & Marines needs in and around Camp Lejeune as well as all the towns of Jacksonville, Swansboro, Richlands, 

Hubert, Sneads Ferry, Midway Park, Maple Hill, Holly Ridge, and the counties of Onslow and Pender. EXIT Realty 

Jacksonville is part of our 5 offices in the great Cape Fear Region; with over 100 agents we cover all the towns from 

Wilmington to Jacksonville. 

Join us!  Wednesday, April 2 in Charlotte, NC for Power Selling 101 

with Steve Morris at the Marriott Executive Park, or Thursday, April 3 

in Raleigh, NC for 60 Minutes with Exit hosted by Steve Morris, at the 

Brier Creek Country Club.  These are ticket events and availability is 

limited!  Call or email Exit Realty of the Carolina’s today to reserve 

your spot! 



<< Positive news for Realtors in '08 >> By Bernice Ross, Inman News. Friday, December 21, 2007 
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NAR economist underlines real estate's silver lining 

In all the years I've been writing this column, I have never received such an outpouring of response as I did from the two 
November articles on how media coverage of negative housing news is hurting our industry. In spite of gloom and doom of 
recent news reports on the state of the nation's housing, there is plenty of good news, the most recent of which comes from the 
National Association of Realtors. 

Lawrence Yun, the chief economist for NAR, had plenty of positive news for Realtors at last month's conference. Yun attributed 
much of today's subprime mortgage problem to greed. Wall Street wanted the 10-12 percent return that subprime mortgages 
yielded as opposed to the smaller returns from more traditional mortgage products. His take on the Wall Street types: "They 
gambled. They lost." Yun's outlook for 2008 sees a shift from greedy speculators to serious homeowners. 2008 will be a year of 
opportunity where there will be serious, healthy business. Furthermore, Yun predicted that the market returns to normal by 2009. 

According to Yun, one of the biggest mistakes that reporters make is talking about national trends. Nationally, 2007 was the fifth 
best year ever on record. Home prices declined about 1.5 percent after a 50 percent run up in prices. The challenge is that 
national numbers are pretty much irrelevant. Yun argues that talking about national averages is about as effective as having a 
national weather forecast. Like the weather, all real estate markets are local. In fact, you may have a buyer's market and a seller's 
market operating within a single market area based exclusively upon price point. Here are the other key pieces of positive news 
from Yun's economic report: 

1. New housing starts: Even though these are dropping, there was too much building in recent years. The market is simply 
adjusting to normal supply-and-demand pressures. The inventory is "being controlled which makes stabilization occur more 
quickly." 

2. Foreclosures: According to Yun, the 41 percent increase in foreclosures has resulted primarily from investor-heavy real estate 
purchases in Arizona, California, Florida and Nevada. The majority of these individuals are flippers whose investments did not 
payoff. More importantly, the number of foreclosures in Utah, New Mexico, North Carolina and South Carolina is actually 
declining. 

3. Underpriced markets and superstar cities: Although the coastal markets are still overpriced, Middle America is 
underpriced. Nevertheless, Yun cites a new trend termed, "superstar" cities. These cities will command premium prices, 
regardless of what the market does. There is so much wealth concentrated in these areas, that measurements are simply not 
predictive. In addition to London, Paris, Tokyo and New York, Yun also identified San Francisco, Miami and Seattle as potential 
new superstar cities. 

4. The recovery has started: Other than the three states hit heavily by job losses in the automotive industry (Indiana, Michigan 
and Ohio), the states that first experienced a downturn in the Northeast, are now in recovery. Specifically, Connecticut, 
Massachusetts, New York and Rhode Island were the first to feel the slump and are now well into a recovery. Furthermore, there 
appears to be a pent-up demand for first-time-buyer properties due to a large number of Gen Ys (born 1977 to 1994) that are now 
buying their first homes. Falling interest rates will motivate many of these buyers to step into the market now. 

5. New jobs and corporate profits are still strong: Corporate profits are still strong with companies as diverse as Microsoft and 
Jack Daniels reporting close to record profits. Furthermore, the economy has generated 4 million net new jobs and wages are 
rising. 

6. A weak dollar may harbinger more foreign investment in U.S. real estateAlthough the decline of the U.S. dollar will end 
up costing us more when we go overseas or purchase imports, it has resulted in more manufacturing jobs returning to the U.S. It 
also may mean more foreign investment in U.S. properties as well. Just a few years ago, the Canadian dollar was only worth 70 
cents in U.S. currency. Today, the Canadian dollar has been hovering at about $1.05 to $1.10 U.S. What this means is that we 
can expect more Canadians and Europeans to be purchasing U.S. property, because our prices are approximately 50 percent 
cheaper than they were just three years ago. 

7. Real estate: Still the best shelter: For those agents who represent reluctant first-time buyers, Yun points to some interesting 
research from the Federal Reserve. Between 1995 and 2004, the average renter accumulated $4,000 in wealth. In contrast, the 
average homeowner accumulated $184,400. Furthermore, the typical homeowner holds their property for six years. Within this 
period of time, NAR's research shows that approximately 97 percent of the homeowners will have a positive equity position after 
that period of time. Bottom line: 2008 represents the best window that buyers will have to find excellent deals with excellent 
financing. Get the word out there. If they wait, prices and interest rates will be higher and the reluctant buyer may be forced out 
of the market. 

Bernice Ross, national speaker and CEO of Realestatecoach.com, is the author of "Waging War on Real Estate's Discounters" and "Who's the Best Person to Sell My House?" Both are 
available online. REPRINTED WITH PERMISSION OF INMAN NEWS. ALL RIGHTS  RESERVED 



Join us in congratulating Exit Realty Southpoint’s 

T o n y  C r a ve r 
Durham Regional Association of Realtors’  

2007 Realtor of the Year! 

Exit Energy 2008 is an annual event hosted by 

Exit Homeplace Realty  that is dedicated to the celebra-
tion of their great agents and acknowledging those who have 
achieved major milestones in their business successes. 

This year’s closing attraction was an amazing confidence 
building exercise called fire-walking !  Yes, that’s right, in 
an effort to demonstrate that a person truly can do anything 
they set out to accomplish, employees were encouraged to 
shed their socks and shoes and quite literally walk across a 
bed of hot coals!  And they did!  Almost everyone in atten-
dance at this years event donned their bare skin and strutted 
their stuff across the heat proving to themselves if they can 
walk on fire, they can do anything! 
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Key Yessaad Proves He’s Got What it 
Takes, to walk across fire! 
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At Exit Realty of Beaufort’s 2007 Annual Awards Banquet 

two agents were recognized for truly embracing Exit’s spon-

sorship program.  Julie Potts received the Amethyst Circle 

Award for earning over $51,000 in sponsorship bonuses and 

Beth Bohmert received the Opal Circle Award to earning 

over $92,000 in sponsorship bonuses. 

Congratulations and keep up the GREAT work! 
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On February 9, Exit of the Carolina’s recently hosted their Annual Awards Day & Retreat in Charlotte, NC.   
Awards were presented to agents and offices in both states for: Top 10 Producing Agents, 90/10 Level 
Achievers, Top 10 Sponsoring Agents,    Agents, Rookie of the Year, Gold, Silver, and Bronze Office Awards, 
and Pinnacle Awards.  In additional to the honor of presenting such awards, Exit Realty of the Carolina’s was 
also proud to host three of this industries most dynamic forces; Tami Bonnell, Bob McKinnon, and Jody 
Keats.   
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Craig Augenstein 

 was recently pro-
moted to Regional 
Director at EXIT of 
the Carolinas. As 
Regional Director 
Craig is responsible 
for opening new Exit 
Realty Offices in 
both NC & SC.  

Anissa Leavell 

Was recently hired as 
Regional Administrator 
for Exit Realty of the 
Carolina’s.  Anissa has 
been in sales and mar-
keting for 15 years, with 
a heavy focus on resi-
dential/industrial real 
estate  

After spending the last 3 years as the VP of 
Sales for another national franchise, I am ex-
cited about the opportunity to transform the 
real estate industry in South Carolina by shar-
ing the EXIT Formula," Craig said.Craig is 
based in Columbia, " SC, where he lives with 
his wife and three kids ages 11, 9, & 5. 

And design marketing. he received a Tennessee 
Realtors license in 2000. recently relocated to 
Charleston from Asheville,  NC with her four 
year old daughter, Claire-Marie. 

 

Exit Realty of the Carolina’s is pleased to introduce the two newest members of 
our company, Exit Up Realty and Exit Real Estate Consultants. 

 

Exit Up Realty,  formerly Quinn Realty, Inc., is owned and operated by Colby 
Hammonds and opened their doors in January.   

Exit Real Estate Consultants is owned and operated by Craig Summerall and 
opened Monday, March 17. 

We hope that you will join us in extending a warm welcome to our  

outstanding team of industry professionals! 

 

� � � � � � � � � 	 � 
 � �� � � � � � � � � 	 � 
 � �� � � � � � � � � 	 � 
 � �� � � � � � � � � 	 � 
 � � 
 


����

 Welcome Aboard! 
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PO Box 898 
Sullivans Island, SC 29482 

Phone: 843-375-9255 
Fax: 843-375-9274 
Email: exitcarolinas@aol.com 
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